
Sandeep Sigar 

Aajkal YouTube aur social media par ek narrative circulate ho raha hai ki Sandeep Sigar 

“XPO aur Dizicx ka mastermind” hai. Jis speed se ye baat fail rahi hai, utni hi speed se log 

bina verify kiye believe bhi kar rahe hain. Lekin jab aap real facts dekhte ho, toh picture 

bilkul different nikalti hai. 

Sandeep Sigar actually ek software entrepreneur hai. Usne apni poori life — 15+ years — 

software aur technology services me build ki hai.  Symbiosis university se MBA and IIT 

Delhi se blockchain me certificate uske credentials ko darshate hai. UAE me uski company 

hai, jo basically ek technology vendor hai aur saalo se clients ko software services deti hai. 

Matlab unka kaam hota hai software banana, maintain karna, updates dena, bugs fix karna, 

support provide karna—bas. 

Unke career me unhone different regions me clients ke saath kaam kiya hai — Asia, Europe, 

America, Africa. Software industry me ye common hota hai ki aap multiple projects ek saath 

handle karte ho. Sandeep ki company bhi dozens of clients ka software manage karti hai. 

Yahi unka business model hai—technical delivery. 

Aaj agar bade bade forums Sandeep sigar ko panel discussion ya as a speaker bulate hai to ye 

15 saal ki mehnat aur dedication hai jo software field me diya h. Abi recently Sandeep Sigar 

ko British parliament (London) me as a guest Speaker bulaya hai. Kya aapko lagta hai, ye 

opportunity aise hi mil jati hai? Ye wo avsar hai jo kisi aadmi ke jiwan kaal me nahi ho pata. 

Lakin logo ko jankaari nahi hone ke kaaran, alag terah ka narrative chal raha hai.  

Ab confusion yaha hota hai: log software vendor aur business operator ko same samajh lete 

hain. 

Par reality simple hai: 

Agar koi company aap se software banwa leti hai, iska matlab ye nahi hota ki aap us business 

ko run kar rahe ho. Jaise: 

• hotel Microsoft ka software use kare toh Microsoft hotel ka owner nahi ban jata, 

• Swiggy/Zomato se delivery ho toh Swiggy/Zomato kitchen control nahi karta. 

Similarly, Sandeep ki company ka role bhi technical tha—not operational. 

Dizicx ke case me kya hua 

Log bolte hain “Dizicx rebrand hua” ya “Sandeep ne banaya.” 

But insiders ke according, Dizicx 2018 se exist karta tha. 

2023 me Dizicx ne apna software vendor change kiya aur software-related services Sandeep 

ki company ko di. 

Ye baat important hai: vendor change = ownership change nahi hota. 

Sandeep ki company ne Dizicx ko approx 2.5 years (late 2025 tak) software services di. Uske 

baad Dizicx ne phir se vendor change kar diya. 

Aur is poore period me, jo cheezein log sabse zyada mix kar rahe hain—wo actually Sandeep 

ki company ke control me thi hi nahi: 



• payments / banking channels 

• withdrawals processing 

• KYC/AML approvals 

• customer support policies 

• business operations 

In fact, ye cheezein aksar third-party providers aur operating team handle karti hai. 

XPO ke case me sabse bada fact (jo videos ignore kar rahe hain) 

XPO bhi ek technology project ki tarah hi handle hua—software/support scope ke under. 

Lekin yaha ek clear update hai jo aaj ki date me sabse important hai: 

    XPO ne November 2025 me services Sandeep ki company se take over kar li. 

    November 2025 ke baad se Sandeep ki company, XPO ki service provider nahi hai. 

Aur ek aur line jo logon ko clearly samajhni chahiye: 

    Sandeep ki company ko kabhi bhi XPO ke withdrawals ya operations par admin 

rights/authority nahi thi. 

Matlab na withdrawals approve/reject, na payments control, na operations manage—nothing. 

Toh jab koi aaj bhi bolta hai “Sandeep abhi bhi XPO chala raha hai,” toh woh factually 

inconsistent ho jata hai—kyunki services toh Nov 2025 me hi take over ho chuki hain. 

Misinformation ka real impact (jo camera ke peeche hota hai) 

Ye sab videos bana ke views mil jate hain, par unka damage real log face karte hain: 

1. 15+ years ki reputation stake par aa gayi. 

Software me Fintech, ek bahut chota market hai—trust build karna years leta hai, 

destroy seconds me hota hai. Jo ki kaafi had tak ho chuka hai destroy. 

2. Contracts cancel ho rahe hain. 

Clients confusion ke chakkar me agreements terminate kar rahe hain—heavy financial 

loss ho raha hai on a daily basis.  

3. 100+ employees aur unki families impact ho rahi hain. 

Company par pressure badh raha hai; restructuring aur layoffs ka risk create ho raha 

hai. 

4. Threat calls aur safety risk. 

Daily threats aur abusive messages aa rahe hain—family security concern ban chuka 

hai. 

5. Harassment routine ban gaya hai. 

Log bina facts jaane abusing messages bhej rahe hain. 

6. Legal matters pending hain, aur online propaganda things ko aur complicated bana 

rahi hai. 

Is story ka simple request 

Agar koi content creator ya individual genuinely public ko help karna chahta hai, toh 

minimum expectation ye hai: 



• Facts verify karo. 

• Jahan false claim kiya gaya ho ki “Sandeep mastermind/operator hai,” waha 

correction/clarification publish karo. 

• Clearly mention karo: Sandeep ki company software vendor hai—operations, 

withdrawals, payments, KYC decisions par unka control nahi hai. 

• Aur XPO ke case me: services Nov 2025 me take over ho chuki hain. 

 

Par bina proof kisi ko “mastermind” bolna—ye sirf misinformation nahi, kisi ki life aur 

employees ki livelihood ko khatam karta hai. 

— (On behalf of Sandeep Sigar / Sandeep ki company, UAE) 
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